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WHY CHARTER?

Aircraft Charter is hands down the most flexible, economic and easily accessible way to fly privately. There are no risks
associated with the exposure to depreciating assets or monthly management fees involved with Fractional ownership. Charter
rates are typically 20-50% lower than with fractional card or charter card programs. On demand access to the aircraft of your
choice means you can choose the best fit option for each unique mission at hand.




Service Stories




Pillows & Mints

We recently dispatched a client representative
from our Orlando office to New York to manage

a departing flight. The client was traveling on an
important business meeting to several countries
around the world. Several legs of the flight were to
take place at night and last for 10-13 hours.

Two hours before the flight was to depart, the aircraft
arrived at the departure location in order to stage for
the first leg of the trip.

Our representative began an extensive pre-flight
checklist while the crew conducted their own
preparations. All major service elements were in
place, such as the proper catering, in-flight amenities
and crew service briefings.

One of the last items was to double check the bedding
provisions. It was at that moment, 30 minutes

before scheduled departure, that our representative
discovered that only small throw pillows had been
provided for the sleeping arrangements. With
moments to spare, our representative dashed out to
the local bedding store to secure large plush pillows
for every passenger onboard. As an added touch, he
even grabbed a box of Lindor Truftles for the Flight
Attendant to place on each pillow before departure.

The client was never the wiser.



Service Stories




Birthday Surprise

Many of our clients utilize private aviation to
celebrate special occasions. Recently a client
requested a flight for himself, his family and another
family to travel to an island location. Unbeknownst to
us at the time, the purpose of the trip was to celebrate
his wife’s birthday.

After reviewing our records in preparation for the
trip, we noticed that the departure date coincided
with his wife’s birthday. We contacted the client’s
personal assistant and obtained permission to
surprise the family with a decorated plane, a
personalized cake and champagne. We also included
well wishing cards from our team and the crew.

After the trip was complete, the Flight Attendant
reported that the family and their guests had such a
great time on the flight that they hesitated to get off
the plane once they arrived at their location.

The client personally wrote us a letter of thanks and
concluded the letter saying, “What a perfect way to
start our vacation. My wife was certainly surprised.
I hope you don’'t mind but I took the credit for the
idea! Thank You!”



Recent Testimonials




“I wanted to take a moment to follow-up and report that booking with GiveJet was a breeze.
Every detail was coordinated effectively, things moved in an efficient manner and our trip

therefore was a success.

After considering the cost and time of commercial travel for seven people including the
additional hotel and meal expenses that would have been incurred, taking the Beechjet 400
was an easy decision. We look forward to working with GiveJet again in the future.”

John Clark
Sr. Project Manager
Skanska USA

(International Construction Company)

“Thank you for taking such good care of us. Everything was
wonderful last week!”

Tiffany White
Executive Assistant
UnderArmour, USA
(Apparel company)



MARKET ANALYSIS




Market Eye

Market Eye is a process developed by GiveJet to organize the
over 2000 aircraft in our approved network and track their
real time availability. This includes availability of aircraft
sitting idle away from base and aircraft repositioning empty.
Both circumstances allow us to offer special discounts.

Most of the aircraft in our network are owned by one or
multiple individuals. While aircraft are away from home
base or are repositioning empty, these owners often lower
the pricing to promote charter activity outside their usual
market. Our clients directly benefit from these discounted
prices.



Light Jets




Hawker 400XP
Lear 40 series
CJ 3+

CJ 2+

Learjet 31
Citation Encore
Citation Ultra
Citation V
Citation Bravo
Citation I
Beech]Jet 400
Learjet 35
Phenom 300
Premier I
Citation Ultra



Mid Size Jets
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Hawker gooXP
Lear]Jet 60
Citation XLS
Hawker 800XP
Hawker 8oo
Hawker 750
Citation X
Citation Sovereign
Gulfstream 100
Gulfstream 150
IAI Westwinf
IATI Astra
Hawker 1000
Falcon 50



Heavy & Long Range Jets




Gulfstream 550
Global XRS
Global Express
Global 5000
Gulfstream 450
Gulfstreamm V
Gulfstream IV
Gulfstream III
Challenger 605
Falcon 7x
Falcon goo
Falcon 2000
Challenger 300
Embraer Legacy



Community Involvement

One Thousand One Hundred and Zoo Dallars
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Approved Organizations

CENTER FOR DONATION & TRANSPLANT
NEW YORK — VERMONT

tiee | ifebanc . .ANNIKA
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25 Years of Saving and Healing Lives | -
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Tools

TRIP DETAILS AGIVEJET
TRIP VALUE ANALYZER- ACME
MRE AIRPORT ARETVAL AIRBORT TOTAL ELAPSED TIME
‘ T
TOTALGROUP TRAVELFOURS: X7 Fassmgers = 1393000 | % 7 passngers - 324700
TRAVEL TIMEDIFFERENCE:  Flying Privately Saves the Company 96,72 MAN-HOURS
] OVERALL TRIP COSTS
T
Pre .ed For; - =
TR
Joln Sy iith COST DIFFERENCE: $316

8/16/201 PRIVATE AVIATION SAVES THE COMPANY 9672  MAN HOURS.

FOR AN ADDITIONAL COST OF- PER PERSON PER HOUR.
Quuts Prwvicded by AND ALLOWS YOU TO SPEND 1 LESS DAY ON THE ROAD.

v No Missed Connections ¥ Control Over Your Own Schedule
¥ No Security Lines v More Time at Home

v No Invasive TSA Searches Y lessFatigue

¥ NoCancellzd Airiine Flights v Excellent Team Building Time

¥ No Lost Luggage

Website: www. Givelet. com 247 Email: Cf m

TVA

Quoting Comparison (Trip Value Analyzer)




Message From a Co-Founder

When we started GiveJet in 2006, our goal was simple: Provide easy to book charter services on world-
class aircraft at any time and any place. With all of us having worked in many areas of aviation, both
operational and service oriented, we knew that too often companies where experts in one or the other.
Aircraft operators tend to focus more heavily on the day to day operations of their charter airline, either not
understanding or simply not allocating the time and effort necessary to provide a high level of customer
service. Aircraft brokers tend to lack the operational experience necessary to head off problematic situations
or provide proper advisement for their clients.

Having both the operational and service related experience, we are able to be true advisers for our clients.
By operating on a boutique level, we provide our clients with the unwavering attention that they deserve
and expect from their charter service. All my clients have my cell phone and I encourage them to call at
anytime, just as all of our representatives do. With a 24/7 on call staff, we are at your disposal day or night.

I invite you to call us for a no-obligation quote. When you do decide to engage with our service, you do so
on an as-needed basis. There are no long-term contracts to sign or large deposits that are at risk of expiring.
Thank you for your interest and we look forward to meeting the challenge of your next trip.

Jeremy Levy
Founding Member, Commercial Rated Pilot
GiveJet Aircraft Charter
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GiveJet, LLC

12565 Research Pkwy
STE 300

Orlando, FL 32826

388-544-8353
GiveJet.com

member of

= NBRRA

GiveJet LLC does not own or operate aircraft. All charter flights arranged by GiveJet LLC are Operated by separate and independent FAA Part 135 Air Taxi Operators



